One Topic that you should learn! Negotiation, now more than ever is the time to master such a powerful tool.

The press talk of 10% – 20% being taken off asking prices in today’s market. London this week* was reporting that on average those houses being sold where with £30,000 taken off the asking price. In all honesty though this is nothing compared to what the professional investors are looking at, and why? – Negotiation.

In June a Whitney member was offered a London property for £480,000, looking at the figures this particular investor sought a price around the £380,000 mark, where the numbers then stacked up. Last week this same investor agreed a purchase of £355,000, using the demise in the market to even lower his own initial offer. This is understanding and learning how to negotiate successfully. Follow a few simple tips and you will begin to see your own negotiation skills rise.

· Remember it is a buyers market and if the figures do not add up – WALK AWAY.

· Look and find out what is motivating the seller

· Understand the current market, and use the trends and information for your benefit – think politics then think how the MP’s always use the stats.

· Listen to the agents and sellers, they almost always give something away

· Ask leading questions, then use the answers

· Answer indifferently, never directly

· Always ask, how close can you come to? Never offer the opposite

· Then ask it again! 

If you do not know just how powerful negotiation is and can be then start learning now, buy a book, get a DVD or attend a seminar, but do not ignore this topic.

* note London Lite – Monday 29th September
